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AHHOTaTOMSI: Pexnama o8eiupHulx uz0eauil — 3mo MOWHbLL UHCMPYMeHm MapKemuHeaa,
uepanwull  Kuiouesyry poib 6 (QOpMUpOSAHUU NOMPeOUmenbcKko20 Cnpoca Ha My
U3bICKAHHYI0 npodykyuto. FOsenuphvle yKpauieHuss — 3mo He npocmo npeomentvl poCKoullU,
HO U Hocumenau 2ﬂy601<020 cumeoiusma, ompasxcarowyue JudHocnsb, cmamyc u HCU3HEeHHble
cobvimus uenoseka. l[losmomy pexnama 6 3moiu cghepe 6blxooum 3a pamku 00bIUHO2O
npeocmasienuss 0 mogapax u yciyeax.

Cospemennas pekiama HBeIUPHbIX U30eIUll UCNOAb3Yem pPA3HO00pasHvie KAHAIbL
KOMMYHUKayuu, om mpa()uquHHblx neyammnvix u30aHUull U meneeuoeHus 00 UHHOBAYUOHHbBIX
yughposvix niamgopm. Llenv maxoti KoMMyHUKAYUU — He MOJbKO HPOUHDOPMUPOBAND
nompe6umeﬂﬂ 0 Xxapakmepucmukax u npeumywecmedx KOHKPEenHozco Ll3()€]lu}l, HO U
6bl364N1b Y HECO BMOL;MOHCZJZbeZI;i OMKIUK, accoyuupys roeejlupHsble YKpauleHusl ¢ 6a3ICHbIMU
HCUBHEHHBIMU MOMEHMAMU U YEHHOCMIAMU.

Annotation:Advertising of jewelry is a powerful marketing tool that plays a key role in
shaping consumer demand for this exquisite product. Jewelry is not just a luxury item, but
also a carrier of deep symbolism that reflects a person’s personality, status, and life events.
Therefore, advertising in this area goes beyond the usual understanding of goods and
services. Modern jewelry advertising uses a variety of communication channels, from
traditional print media and television to innovative digital platforms. The goal of such
communication is not only to inform the consumer about the characteristics and benefits of
a particular product, but also to evoke an emotional response in them, associating jewelry
with important life moments and values.

KuroueBble cioBa:Brusnue pexnamvl, gocnpusimue 108eIUPHbIX U30EIU, COBPEMEHHOe
051/146077160, nompe6umeﬂb07<oe I’lO6’€()€Hu€, MapkKeniuHeoevle cnpamecuu, QMOZ/;uOHdﬂbelﬁ
acnekm, coyuaibHvle Meoud, OpeHo, npecmudic, NompeoumenbCckas Kyibmypa
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Teopernueckne acmekTbl pekaambl Peknama  sBISeTCS CHENU(PUUECKUM  BUAOM
KOMMYHUKAlLlUM, HalpaBlIEHHbIM Ha MpeAoCTaBleHHWE HH(OpPMALUU O TMPOAYKIHU H
BIMSIHME Ha NOTpeOuTenbckoe mnoBefeHre. OAHON M3 KIHOYEBBIX TEOPHH, OOBACHIIOLIMX
yCIex peKJIaMbl, SIBIIACTCS TEOPHUS YCTPAIEHHWs, KOTOpas MPEIIonaraer, 4ro pekiaama
MO>KET BBI3BIBATh Yy MOTpEOHTENCH OMaceHus O COLMAJIbHOM CTaTyce WIM CTaTyce Cpelau
CBEPCTHUKOB, 4TO, B CBOIO Ou€pellb, MOOYXIAeT MX NPUOOpETaTh HOBEIMPHBIE H3EIUS

(puc.1).

@ YA

Puc. 1. IIpumep pexnammoco ¢haaiiepa 06eauphnoco uzoenus.

Pone cumBonmmku wu ueHHocted HOBenupHBIE U3AEIHS YacTO ACCOLUHUHUPYIOTCA C
OTpECICHHBIMU CHMBOJIAMH W COIMAJLHBIMU CTaTycaMH. PekilaMHble KOMIIAHUU B
IOBEJIMPHON cepe aKTUBHO MCIOIL3YIOT CUMBOJIMKY, YTOOBI BBI3BATh IMO3UTHBHBIE YMOITUN
W acCollMallid, HampuMep, J00Bb, BEPHOCTh M POCKOIIL. DTO CO3JacT y MoTpeOuTenei
MIPEJICTABIICHUE O IOBEIMPHBIX U3JENHUIX KaK O HEOThEMIIEMON YacTH 3HAYMMBIX COOBITHI B
YKU3HU, TAKUX KaK CBaIbObI HJTH I0OUIICH.

BnusiHue pekiiaMbl Ha BOCHPUATHE KadyecTBa PekiiaMa MOJXKET CYIIECTBEHHO BIIMSTH Ha
BOCIIPHUSITHE KadecTBa IOBEIUPHBIX w3jenuid. [IpoBeneHrne CpaBHUTEIBHBIX aHAIM30B,
MCIOJIb30BAHKE OT3bIBOB M PEKOMEH Al N3BECTHBIX JTMUYHOCTEH B PEKJIAMHBIX KOMITAHUSX
MIOMOTAlOT CO3/1aTh Y MOTPEOUTENCH MpeICTaBICHUE O BBICOKOM KaueCTBE MPOIYKTa.

Hcrnonb30BaHne 3HAMEHUTOCTEH 3HAMEHUTOCTH W BIUATENBHBIC JIMIIA B pEKIamMe
IOBEJIMPHBIX M3JIEIMA HE TOJBKO MOBBIMIAIOT J0BepHe K OpeHaam, HO u GopMHpYIOT 00pa3
ujcaia, K KOTOPOMY CTpeMATCS TMOTpeOMTe . DTa CTpaTerds I03BOJSCT CO3/1aTh
ACCOIMAIIMH C KAYE€CTBOM M SKCKJIFO3UBHOCTBIO U3JICITUH.
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BnusiHre pexiambl Ha COIMaTbHBIC HOPMBI M OXKHIaHUsI Pexiiama FoBENMPHBIX W3IETUl
BIUSET Ha (OPMUPOBAHHE COIMAIBHBIX HOPM, OCOOCHHO B KOHTEKCTE OXKHJIAHUM,
CBS3aHHBIX C TIOJIAPKaMU WM CHUMBOJIIMYECKHUMH BoO3HarpaxjaceHusMu. CoBpeMEHHOE
OOIIIEeCTBO YacTO BOCHPUHUMAET IOBEIHPHBIE H3ACHUS KaK o0s3aTelbHbIE aTPUOYTHI
3HAYMMBIX COOBITHH, 4TO CO3MaET NaBlIeHNE HA MHINBUIYYMOB.

Puc.2.npumep sicypuana rsel,,,, iupnuix uzdearuuil

ComnmanbHasi OTBETCTBEHHOCTh NPOM3BOJUTENEH HekoTopble pekiIaMHbIe CTpPaTeruu
aKIIEHTUPYIOT BHHUMaHHE Ha COLHMAJIbHOW OTBETCTBEHHOCTHM OpEHJOB, HampuUMep,
ucnons3zoBanue ethically sourced (3TH4UHO TOOBITHIX) MaTepuaIoB. ITO MOXKET U3MEHUTH
BOCHIPHUSITHE TIOTpeOUTENel 10 OTHOIICHWIO K IOBEJIUPHBIM H3JCIUSAM, KOTOpPHIE
COOTBETCTBYIOT X MOPAJIbHBIM HOPMaM.

KynbTypHBIC acIeKThl BOCHIPHUSATHS FOBEIUPHBIX H3nenuii KylbTypa HrpacT BaKHYIO
POJb B BOCIIPHSITHH IOBEIMPHBIX H3eNMi. Pexiama yuuThIBaeT KyJabTypHbIE OCOOCHHOCTH,
BKJIFOYAst TPAAMIIMH, OObIYau M [ICHHOCTH(PHC.2).

['mobGanuzauus u JoKanu3anus

B ycnmoBusx rimobanm3anuu pekiiama FOBEIHPHBIX U3JEIHA MOXKET aJalTHPOBATHCS K
JOKAJIBHBIM  TPAgUIUsIM M  MPEANOYTEHUSIM, YTO TMO3BOJISIET  co37aTh  Oosee
IeJICHANPABICHHYIO cTpaTernio. KoMIaHWM, YYUTHIBAIOIIHME KYJIbTYPHBIC OCOOCHHOCTH,
CIIOCOOHBI TOBBICUTH CBOIO KOHKYPEHTOCITOCOOHOCTh Ha IEJIEBBIX PhIHKAX.

3aKIIIOueHHe

BnusiHue pekiambl Ha BOCHPUSITHE IOBEIMPHBIX M3JEIMA B COBPEMEHHOM OOIIECTBE
SIBJIICTCS MHOTOACIICKTHBIM IPOIIECCOM, KOTOPBIA BKJIIOYAET B CeOsl TEOPETUUYECKHE,
SMOIIMOHATBHBIE M  KYyJIbTYpHbIE KOMIIOHEHTHl. Pekiama He TOiIbKO (Qopmupyet
MPE/ICTaBIICHUSI O KAUeCTBE M LIEHHOCTH, HO U BIUSET HA COLMATbHbIE HOPMBI M OKUJAHUSI.
[TornmMaHue STUX acCHEeKTOB MOXET IIOMOYh IPOU3BOJIUTEISIM W  MapKETOJoraM B
pa3paboTKe YCIENTHBIX CTpaTeTHuid, HAMpaBICHHBIX Ha YAOBIETBOPEHHE MOTpPeOHOCTEH U
OKUJJAaHUN COBPEMEHHOT0 MOTpeduTes.
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